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Conventional retirement made sense when life was short and work was 
physically hard. But today, with an ever increasing life expectancy 
and better health, retirement is primed for a change. With the extra 
time you now have, perhaps you can fulfill some of those dreams 

you put on hold.  Maybe you have a talent that just didn’t pay the bills when 
your children were growing. Perhaps you have always dreamed of working 
for yourself, and of being able to call your own shots. You might want to earn 
some extra money so you can indulge in your desire for exciting travel.  Now 
is the time when you can do what you enjoy.  For some, going back to school 
to earn a degree or just for the enjoyment of learning is a goal in itself.  
	 Don’t let age stop you from a fulfilling and rewarding life.  If money 
is not a concern for you in retirement, do some volunteer work at a local 
hospital or nursing home.  At age 65, the average man will live almost 19 more 
years, while the average woman will live 22 more years.  You will spend 25% 
to 30% of your life in retirement.  What will you do with those years?  Don’t 
retire...re-wire and make the most of them.

Fred Chemidlin, CEO and Peter Chemidlin, President are pleased to an-
nounce that  Darraugh A. Valli has been 
named Vice President of Operations.
Darraugh lives locally in Scotch Plains 

with her husband, Peter, and their twins, Sean 
and Micaela.  They are communicants of St. 
Helen’s Church in Westfield.
	 Darraugh was raised in Westfield and 
graduated from Westfield High School in 1987.  
She received her BA in Psychology with a minor in marketing from Clemson 
University in South Carolina.  Before joining Family Investors Company in 
2000 as Operations Manager, she worked for Lord, Abbett & Co. for over 10 
years and was Director of Sales Support while there.  
	 When not at Family Investors Company, enjoys spending time at the 
beach in the summer and vacationing with family members.
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He who knows enough is enough 
will always have enough.

Experience is not what happens to 
a man; it is what a man does with 
what happens to him.

You cannot be mad at somebody 
who makes you laugh—it’s as 
simple as that. 

Nothing is a waste of time if you 
use the experience wisely.  

THE LIGHTER SIDE

Have a Safe and 
Enjoyable Summer

Retire?  No.....Re-Wire

Darraugh A. Valli named vp

50CELEBRATING OUR 50TH YEAR!

No seminars will be held in the Family Investors Company office during 
the Summer months.  Check the schedule in our Fall issue, which will be 
available in early October.  If you have suggestions as to topics that would 
interest you, please let us know.
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Mutual Funds 
Facts & Fancy
• �With erratic market swings, it sometimes is difficult 

to stay focused on your long-term goals and financial 
objectives.  Invest in well established companies with 
proven track records.  

• �There are “green” mutual funds that only invest in 
companies with a record of strong environmental per-
formance and also those, which have a business profile 
consisting of environmental problem solutions.

• �Review your asset allocation. The typical retail investor 
invests into a few different funds and then often ignores 
looking at their total mix of holdings. When the market 
is volatile, its best to review your mutual fund asset al-
location.

• �Focus on the risk associated with a mutual fund and 
do not chase after the biggest returns.  With greater 
rewards comes greater risk.  Your risk tolerance is an 
important factor for your investment professional to 
consider when recommending a mutual fund to you. ●

Congratulations to Patrice Freyberger, winner of the Family Investors Compa-
ny Client Appreciation contest in the Spring newsletter.  A special “THANK 
YOU” to all of our clients and friends who entered.  Your personal comments 

on your entry forms were enjoyed and appreciated.  l

WELCOME MICHAEL PRASAD

Fanny Wood Day
Fanwood’s 15th annual Fanny Wood 
Day street festival will be held on 
Martine Avenue and South Avenue on 
Sunday, September 26th. (No rain 
date) There will be family entertain-
ment, children’s rides, food vendors, 
crafters, and local business displays.  
Stop by and say “Hello” to us at the 
FIC display and enter our “Guess 
the Dow” contest.

Social Networking 
Sites
Be careful of the information you 
provide if you use a social net-
working site.  Ensure your privacy 
by adjusting your settings to only 
provide information you are com-
fortable with the whole internet 
knowing.

Stop the Madness
According to Fortune magazine, 
watching the markets every move 
is a great spectator sport, but not a 
great participant sport unless you are 
a market pro.  The more violent that 
market swings get and the louder the 
shrieking you hear from TV, blogs, 
and various journalistic advice givers, 
the more reluctant you should be to 
engage in any transactions until the 
madness passes.

Family Investors Company is pleased to announce that Michael Prasad is 
now an associate of the company.  Mike has been in the financial services 
industry for almost 25 years, starting his career in banking with the Chase 

Manhattan Bank in 1986. Most recently he was the Branch Office Manager and 
Senior Financial Advisor for the NYC Branch of H&R Block Financial Advisors, 
focusing on retirement planning, life insurance and long-term care.  He looks 
forward to a successful association with the company.
	 Mike lives in Fanwood with his wife, Angela. He  works at the American 
Red Cross and is active in the local business associations and volunteer emer-
gency response groups in Union County.  l

 Have a Safe and Enjoyable Summer!

(Pictured: Darraugh A. Valli - VP of Operations and Patrice Freyberger)
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Which asset would you like to 
liquidate first?  That’s the 
question I ask clients during 

a discussion of how to pay for long 
term custodial care.  Invariably, the an-
swer is “I don’t want to liquidate 
any of them.”
	 The cost of long term care, 
whether in a nursing home, an assisted 
living facility or at home, continues 
to rise.  According to the Genworth 
2009 Cost of Care Survey, for the past 5 
years in Northern New Jersey, licensed 
home health care rates and assisted 
living facility rates rose at a rate of 3% 
per year, while nursing home rates 
rose at a whopping 6% per year to 
over $100,000 a year.  The rising cost 
of all long term care continues to be a 
concern, and certainly can put a major 
obstruction in the way of a comfort-
able retirement.  How can people 
afford such a significant price tag?

“Contrary to what most Ameri-
cans believe and expect, Medi-
care does not provide meaning-
ful coverage for long term care.  
And, help with Medicaid – the 
largest payer of long term care 
– requires individuals to spend 
down their income and assets to 
a level of impoverishment,” said 
Senator John D. Rockefeller IV, Chair-
man of the Subcommittee on Health 
Care on March 25, 2009.

To avoid liquidating a significant 
portion of your assets, long term 
care insurance may be an effec-

tive way to pay for care.  If you would 
like to discuss the options to pay for 
long term care, please give our office a 
call.  We are always there to help.  l

inSURANCE idea 
by Steve Goldberg

Our office follows the schedule 
of the NYSE and will be closed 
on Monday, July 5th and 
Monday, September 6th.  A sign 
is always posted on the office 
front door as a reminder.

Holiday Closings

FBPA
Family Investors Company 
is a member of the Fanwood 
Business and Professional 
Association dedicated to making 
Fanwood businesses and services 
known to area residents.  You 
can go on the web at www.
fanwood.biz to view the list of 
members and the services they 
offer.  

Email addresses are no longer 
available in Family Matters or on 
the Family Investors Company 
website.  The email addresses 
which have been published in 
the past are, however, still valid.  
When in doubt, you can always 
email: info@familyinvestors.com

 

Email Addresses

Read Family 
Matters ONLINE
You can receive Family Mat-
ters via email or online at our 
website.  We would be happy to 
send it to you quarterly as soon 
as it becomes available.  Email 
info@familyinvestors.com to 
request this service.

Speakers
Family Investors Company 
representatives are available to 
speak on various financial topics 
to your club or organization.  
There is no charge for this ser-
vice.  Contact the office for more 
information.

YOUR ANNUAL CREDIT REPORT
Do you know what information is on your credit report?  Is the informa-
tion contained in your credit report accurate?  Are the accounts listed on 
your credit report correct?   As is usual in our Summer issue, Family Inves-
tors Company urges you to get a copy of your credit report to verify the 
information is current and correct.  

The three nationwide consumer credit reporting companies, Equifax, 
Experian and Trans-Union collaborated and established a website - www.
annualcreditreport.com for consumers to request a free, annual credit 
report in accordance with the Fair and Accurate Credit Transaction Act 
(FACT Act). Your FICO score is available, however you must pay for that.  
You can contact Experian at 1.888.EXPERIAN, Equifax at 1.800.846.5279 
and TransUnion at 1.866.640.2273 if you don’t have internet service. 

While the federal estate tax lapsed for 2010, beginning in 2011, unless new 
legislation is passed, heirs will then have to use the original price paid for 
an asset when computing their tax liability, instead of the value upon the 
owner’s death. This change of “cost basis” could be very expensive, and 
difficult, for heirs in computing capital gains.  

Each estate can exempt $1.3 million of gains from this carryover basis rule, 
as it’s called. Another $3 million exemption applies to assets inherited from 
a spouse. 
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Compliance Chat by Diana Cilluffo

When you purchase shares of a mutual fund, 
your representative or the fund company must 
provide you with a prospectus. But you can—

and should—request and read a fund’s prospectus before  
you invest. The prospectus is the fund’s primary selling 
document and contains valuable information, such as 
the fund’s investment objectives or goals, principal strat-
egies for achieving those goals, principal risks of invest-
ing in the fund, fees and expenses, and past performance. 
The prospectus also identifies the fund’s managers and 
advisers and describes its organization and how to pur-

chase and redeem shares. The prospectus also acts as an 
“owner’s manual” after you’ve invested in a fund. 

While they may seem daunting at first, mutual 
fund prospectuses contain a treasure trove of 
valuable information. The SEC requires funds 

to include specific categories of information in their pro-
spectuses and to present key data (such as fees and past 
performance) in a standard format so that investors can 
more easily compare different funds.     
(Source:  www.sec.gov)

Investment Terms
You hear investment terms on television and in the print  
media.  But what do they mean?  Here is a primer of some 
common mutual fund and investment terms:

Accidental Death Benefit:  A life insurance provision 
that calls for an additional payment, usually equal to the 
face amount of the insurance, in the event of accidental 
death. 
Barefoot Pilgrim:  An investor who has lost all money 
invested in the stock market because a lack of sophisti-
cation and knowledge of trading.  “Barefoot” refers to 
losing one’s shoes and the shirt on one’s back, due to poor 
investment choices.

Capital Asset: All tangible property which cannot be 
easily converted into cash and which is usually held for a 
long period of time, including real estate, equipment, etc. 
Exhaustion Gap: A gap in the price movement of a 
security that occurs as the security begins to experience 
a significant change in direction, typically from a rise to 
a fall.  On a chart, if there is a gap between a strong price 
rise and a sudden fall in price, it is considered to be an 
exhaustion gap.  An exhaustion gap is sometimes seen as 
a temporary reversal with the stock expected to resume its 
climb.

Family Chatter

(Joseph and Valerie Chemidlin)

Joe Chemidlin and wife, Valerie, were honored at a 50th wedding anniversary 
celebration given by their children. Joe and Valerie also renewed their wedding 
vows at the event.  Fred Chemidlin and wife, Barbara, vacationed and toured 
Mackinack Island, Michigan with members of their church group. Steve Gold-
berg’s son, Andrew, graduated from Rutgers University School of Engineering 
with highest honors.  He accepted a position at L’Oreal in Clark.  Steve’s daughter, 
Melissa, will be attending Northeastern University in the honors program.  Dar-
raugh Valli, husband Peter, and their children, Sean and Micaela, vacationed at 
Long Beach Island.  Diana Cilluffo’s son, Philip, married Terese Chafe. Con-
gratulations to the happy couple!  Edna Trujillo’s daughter, Andrea Guzman, 
was accepted to the exclusive McIntire School of Commerce at the University of 
Virginia.  Emmy Salerno and husband, Charles, vacationed at Niagara Falls.  
Neil Schembre (after a busy tax season) and daughter, Breea, vacationed in 
Beach Haven, NJ.  Pat Renner is recovering nicely from recent foot surgery.  


